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Q1. Why is GSA implementing the Formatted Product Tool (FPT)?
A. Thousands of suppliers offer millions of items through the Multiple Award Schedules (MAS). These items have part numbers, descriptions, and price points that are then made available to the customer on GSAAdvantage!  However, decades of growth in the MAS Program and dramatic increases in the number and variety of items available through MAS are driving changes to how these items are represented and priced. 

Q2. What are FPT’s benefits?
A. This tool will provide Schedule contractors with valuable information in terms of where their products are positioned in the marketplace, as well as contracting officers with data intelligence to use in their price evaluations and negotiations.   This increase in data analytics and transparency will also help contracting officers (COs) do their jobs more efficiently, saving all parties time and money.  COs will still exercise their discretion in determining fair and reasonable pricing; FPT helps them do that faster.

FPT is not a separate application – it is a systems upgrade that will be activated within the existing eOffer and eMod platforms for certain Schedules. FPT is a pivotal enhancement for the MAS supplier base removing the cumbersome and redundant SIP and CORS processes, and through an automatic upload of products and prices, improves speed to market on GSAAdvantage! so items are seen immediately and can be purchased by our federal customers. Federal customers will have a more seamless shopping experience by being able to easily compare items on GSA Advantage! using standard part numbers, have increased insights into products and their pricing, and better data quality.

Q3. What Schedules and SINs will be affected?
A. 
	Schedule
	Description
	SINs
	Offerings

	51V
	Hardware Superstore
	All
	Products

	58 I
	Professional Audio/Video
	All
	Products

	72
	Furnishings & Floor Coverings
	All
	Products

	73
	Food Service, Hospitality, Cleaning Equipment
	All
	Products

	70
	IT Equipment, Software & Services
	All
	Products & Services

	75
	Office Products/Supplies
	All
	Products



Q4. Does FPT include just products?
A. Phase one only includes the above six product schedules. The FPT system does not accommodate service items at this time.  For impacted Schedule holders with both products and services, enter product information in the FPT pricing template, and enter services information in a text file.  Both documents will be uploaded via FPT, but in two different file formats.

Q5. What is the phase one rollout schedule?
A. The FPT rollout schedule is estimated to begin in late Summer 2016, with roughly two weeks in between implementation on each of the Schedules.  The order of the Schedules to be rolled out and implemented is as follows:
1) Schedule 58 I (Professional Audio Video Telemetry Tracking)
2) Schedule 72 (Furnishings & Floor Coverings) *same time as Schedule 58 I
3) Schedule 75 (Office Products )
4) Schedule 73 (Food Service, Hospitality, Cleaning Equip. & Supplies, Chemicals & Service)
5) Schedule 51 V (Hardware Superstore)
6) Schedule 70 (Information Technology, Equipment, Software & Services)

Q6. If I am on one of the pilot Schedules, is participation mandatory?
A. At this time, acceptance of the modification is optional, but strongly encouraged, for existing contractors.   FPT will be mandatory for all new offers on all product Schedules received after implementation begins in Summer 2016.

Q7. Will I still be able to use SIP to upload my GSAAdvantage listing?
A. No, FPT will replace SIP for the schedules/SINS affected in the phase one rollout.

Q8. Will there be training? When?
A. Yes, there will be ample training and communication surrounding the rollout of the FPT.  There will be an advanced notice posted on Interact, and live webinars with subject matter experts in advance of FPT implementation on a particular Schedule.

Q9. What system/software is being used?
A. We are using the XSB System with a series of enhancements.  The tool will be iteratively developed in order to incorporate user feedback and process improvements.

Q10. How will variances in MPN be handled? What if an MPN is used for an alternate product?
A. Addressing this issue is one of the goals of implementing the FPT.  We want to ensure accurate representation of the product based on standard part numbers.  One of the ways to help mitigate this is with outlier price analysis to flag it for the CO so they can take a look and have those discussions.  The FPT will facilitate dialogue between the COs and the suppliers.

Q11. What if I don’t have a MPN? How will my items be compared?
A. We expect most major manufacturers to have a standard, configuration-specific part number. In rare instances where you do not identify specific configurations, please reach out to your CO. 

Q12. What if I don’t have a UPC-A code?
A. UPC-A code is only required for items that have an existing UPC-A code that has been registered by the manufacturer of the product. If the item does not have a registered UPC-A, it is not required.

Q13. Where can I add details about my items to justify my price if choose to alter it?
A. If there are additional terms or conditions (extended warranty, etc) that add value to your product, please contact your CO for further evaluation. If an item has been flagged as an outlier, the CO can assess the value of the terms and make a determination as to whether or not it is reasonable to award a price outside of the target ranges.

Q14. Once approved, how long does it take for the item to get on GSAAdvantage!?
A. It depends on the size of the catalog, but we estimate that most uploads will be processed within several hours.

Q15. Has my CO been trained?
A. All affected GSA acquisition workforce personnel have been trained and provided resources to assist them during this transition. 

Q16. What are the competitive pricing ranges if I choose to alter my price?
A. Pricing ranges are based on a reasonable range of variance from a benchmark of the lowest available market price. The lowest available government market price is statistically controlled to exclude extreme low-outlier pricing. See examples below:
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Q17. Can I still offer my product even if it is outside of the range?
A. Yes.  Phase one of FPT implementation is focused on collecting standard part numbers for items on Schedule, which allows the CO to approve your item to go on GSAAdvantage! much faster than if the item did not include standard part numbers.  Suppliers are encouraged to provide justification for their items’ higher prices, such as unique warranty or terms and conditions.  COs continue to have the authority to determine fair & reasonable pricing.

Q18. What are you doing with configurable items when it can change the MPN?
A. We expect most major manufacturers to have an identifier in the part number for a specific configuration. In rare instances where the manufacturer does not identify specific configurations, speak with your CO regarding the features/value of the configuration being offered.
image1.png
Pricing Model Examples
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$1 $1.50
$5 $7.40
$25 $35
$50 $65
$75 $97.30
$100 $129.47
$300 $382.11
$500 $626.32
$750 $919.74
$1,000 $1,200
$1,500 $1,781.25
$3,500 $3,981.25
$5,000 $5,500
$7,500 $8,250

Flat 110% at > $5000
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